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Tender portals and pipeline sources

- Bid Stats (£) n Find a Tender

ps://bi . . .
https://bidstats.uk https://www.find-tender.service.gov.uk/Search/Results

n BECBC (£) n NWS

. . https://www.gov.uk/government/publications/nws-commercial-
https://www.becbusinesscluster.co.uk/tender-opportunities L.
pipeline

NWS
Procurement at NRS - Nuclear Restoration Services - GOV.UK

inviting suppliers to register for the Liaise, Innovate, Network, Collaborate (LINC) - new suppliers interested in registering are welcome to express an
interestvia linc@dounreay.nrservices.uk
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Sector and strategic opportunity routes

n UKAEA

https://www.gov.uk/government/publications/ukaea-
procurement-pipeline

n Babcock

Hellios SME Portal

https://www.babcockinternational.com/who-we-
are/suppliers/becoming-a-supplier/
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Sellafield

https://www.gov.uk/government/publications/sellafield-ltd-
procurement-plan-schedule-june-2026

n Sizewell C

New Procurement Platform — opportunities.uk@sizewellc.com
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Defence, frameworks and buying routes

n Defence

https://www.digital.mod.uk/sme-dosbg

n Contracts Advance (£) Bloom (£)

https://contractsadvance.co.uk/ https://bloom.services
NEPROS3 Framework
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SME setup plan: make portals work for you

Create a single supplier
profile

Maintain company
information, policies and
standard evidencein one
controlled pack.

Build targeted saved
searches

Use CPV/category codes,

buyer names, geography,

contract values, keywords
and opportunity stage.

Prioritise by route to market

Separate open tenders,
frameworks, Dynamic
Markets/DPS,
subcontracting and early
engagement notices.

Prepare bid-ready evidence

Insurance, accounts, case
studies, ISO/accreditations,
cyber, H&S, carbon, social
value and references.

Do not wait for tender release: use pipeline and early engagement notices to shape bid/no-bid decisions.
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Review weekly and measure
conversion

Track portal, buyer, value,
decision date, win/loss
reasons and next action.
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Recommended weekly BD routine

m 30 mins Review national, regional and sector portals; refresh saved searches and alerts.

30 mins Screen against your company fit: sector, capability, value, dates, route to market and evidence burden.
m Owner + action Record in CRM / opportunity tracker with next action, response date and capture lead.

Bid-ready pack Keep standard content current: ISO, cyber, H&S, carbon, social value, case studies and references.

Portal presence should be aligned to customer account plans and CRM opportunity tracking.
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